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The Right Time !  

 

With the historically low interest rates, a $8,000 tax 
incentive, for first time home buyers  

and many great homes available,  

 now is the right time to buy.  

 

We as REALTORS® have the tools to help our clients 
so we should be talking to lenders about what is avail-

able.  With that information, talk to your clients and 
let them know that right now is a great time to pur-

chase their dream home or investment property.  

 

They will need to consult their tax advisor and/or 
lender to see if they qualify for the programs avail-

able.  

ñFirst-time buyers in particular are reaping larger rewards 
than ever before by enlisting the help of a Realtor,ò said 
Ayers. ñNot only do agents bring a wealth of neighborhood 
knowledge and negotiating skills to the table, but in todayôs 
market they can provide insight on the latest financing op-
tions and government -subsidized tax credits that first -time 
buyers may not otherwise know aboutò. 

 Doug Ayers (NAR)  

Now more than ever we have the opportunity to provide  

the professional service REALTORS® are known for  

in this challenging market.  

Linda  
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WCR  March Meeting  

Come Join Us  
 

 

Please consider joining one of our committees.  

Itôs a great opportunity to participate in WAOR events 

and get to know your fellow Members.  

 

Social Committee:  Linda Long 541 -757 -1781  

Education Committee:  Doug Burton 541 -924 -5616  

Public Relations Committee: Nancy Hamby 541 -327 -2221  

Legislative Committee:  Debbie Weaver  541 -752 -9926  

 

For more information visit our website  

w aor.org  
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Spring Basket Social & WVMLS Update  

Thursday, March 19th  

11:30 AM to 1:00 PM  

Allied Waste Conference Room  

1214 Montgomery St SE  

Albany  

RSVP 

Heidi Wills  

541 -704 -3450  

 

 

 

 

 

March 17th  

Adair Village Club House  

Cost $10.00  

Time: 11:15 to 1:00 PM  

Speaker: TBA  

1 Credit Hour  

RSVP by email before March 13, 2009  

realtors@waor.org  

Or on our website  

waor.org  

 

 

March 12 th  ð  

The Mid -Willamette Market Maker Event  

Hosted by Fidelity,   4-6 PM  

Adair Club House .   

Food and Wine will be served.   

 Agent should bring multiple copies of 

their best listings to share as we network 

and look for creative solutions to  

a difficult market.   

 RSVP to Marnie 602 -1557  

or Tammy 760 -6689. 

 

 

 

 

Market Maker  

March General Membership Meeting  Committee Opportunities  
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Willamette Neighborhood Housing Services  

Immigrants and Real Estate  
By Jo Becker, Education/Outreach Specialist, Fair Housing Council of Oregon 

 

There has been (and will continue to be) much ado about immigration and the status and rights of immigrants (both documented and undocu-
mented) in the news.  What implications does all of this have for those of you in the sales industry?  Do you have a responsibility to verify that 

those you work with live in the States legally?  Can an undocumented immigrant legally buy property in the US?  Whatõs your liability if you par-

ticipate in a housing transaction with someone who doesnõt have appropriate documentation to prove s/he is a legal immigrant? 

As many of you know, I was a Realtor® for over eight years in the local market.  So, if I dust off and put on my old Realtor® hat I can imagine 

that those of you reading this fall within one of three categories.  Iõll leave it to you to self-identify: 

ôNever considered the issue, 

You donõt care who they are and where they come from so long as theyõre nice people and their money is green (that was me!), or 

Your political beliefs dictate that it would be morally wrong to assist anyone who cannot prove they are legal residents of the U.S. 

Let me start by saying that it is illegal to ñharborò an illegal immigrant (visit the U.S. Citizenship and Immigration Services, under the 
Department of Homeland Security at uscis.gov for more info.).  Itôd be a hard case to prove that a sales agent, in his/her ordinary du-
ties, actually harbored someone who was here without legal documentation unless they were living in your home with you.  Youôre not 
harboring anyone if you are driving them around, showing them homes, counseling, negotiating, etc.ðall the things you do for any 
other client.   

If youôre curious and you wish to know which clients and prospects are here legally, you have the right to ask.  But I would strongly 
encourage you to make it a practice of asking everyone!  If, for example, you only ask people whom you believe to be Latino or from 
the Middle East about their status, you have just violated federal Fair Housing laws.  As always, be careful of your assumptions.  It 
isnôt prudent to assume the immigration status of a Canadian or a Swede is legal when a middle easterner or a Latino is illegal.  These 
kinds of assumptions lead to violations of the fair housing laws.  (See the guidance from HUD on the HUD.Gov website.)   

People living in the U.S. without documentation of legal status have many basic rights; fair housing laws address some of those rights.  
If you discriminate in the level of service provided to a client or prospect because of their race, color, national origin or religion (as well 
as other protected classes at the federal, state and local levels) you have violated the law, regardless of whether or not the person 
lives here legally. 

What are your responsibilities?  The Department of Homeland Security (DHS) makes no requirements of real estate brokers.  You are 
not a DHS agent and are not expected to be an expert on all the documentation needed to verify that someone entered the country 
legally.  Frankly, I wouldnôt want the liability that may come with trying to play cops and robbers.  As an agent, my job was to know the 
market and help folks buy and sell homes. If your personal or political convictions are such that you donôt want to work with someone 
who cannot prove their legal immigration status, please be sure youôre familiar with and in compliance with all applicable fair housing 
laws. 

Okay, so you knowing or unknowingly get to the closing table and discover that your client is not a legal immigrant.  If youõre like me you might 

feel the slight twinge of something vaguely familiar nagging at you from the back of your mind.  If so, than good for you--those two things that 
seem vaguely familiar and relevant are The Patriot Act and FIRPTA.  The Patriot Act of 2001 is an anti-money laundering program that requires 

checking the parties involved against lists of known terrorists.  The Foreign Investment in Real Property Tax Act of 1980 (FIRPTA) has to do with 

withholding tax on gains for U.S. real property sold by foreign persons. 

Essentially, title companies research and insure clear and transferable title of property (obviously not a concern here) and any out-
standing liens against individuals (this applies to anyone whether residing here legally or not).  They also document that the parties 
involved are who they say they are.  

Assuming that your client isnôt a terrorist, is upfront about paying taxes owed on the sale, and can prove they are who they say they 
are no, no big deal!  As FIRPTA implies and NAR substantiates*, foreign buyers invest in U.S. real estate every day.  It is legal for 
foreign nationals to purchase property in the U.S. and you havenôt done anything illegal if you assist them as you do all other clients in 
the course of your ordinary duties.  If youôre in a situation where the seller is undocumented, there may be additional concerns.  Note 
that lenders will likely have their own rules but these, too, must comply with all fair housing laws.  

Whatôs not okay is for you or the lender (or anyone else involved in the transaction) to treat that client or prospect differently because of where they 

come from.  That constitutes national origin discrimination. 

If you have questions about the Fair Housing laws, let us know.  Thatôs what weôre here for! 

This article is brought to you by the Fair Housing Council of Oregon 

For questions about your rights and responsibilities under fair housing laws, call 503-223-8197 or 1-800-424-3247 (TTY) or visit www.fhco.org.  To 

schedule an in-office fair housing training program or speaker for corporate or association function, contact Diane Hess at 503/412-6000 or 
dhess@fhco.org. 
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OAR Risk Management  

 

Self study courses are a flexible way to 
complete continuing education credits 
around your schedule.   OAR offers a vari-
ety of self -study courses including fair 
housing, ethics and real estate, risk man-
agement, property inspection guide and 
more.  

Visit Link below for more information  

www.oregonrealtors.org/education/
self_study  
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International Business Council  

 

 

 

The Oregon Association of REALTORS® International 
Business Council works to expand awareness of op-
portunities in international real estate.   Members 
learn how real estate practitioners around the world 
are developing strategies to succeed in a global 
economy, how cultural diversity can be a win -win for 
REALTORS® and clients, and how to provide added 
value to international clients in Oregon.   The Inter-
national Business Council increases understanding of 
worldwide investment opportunities in real estate 
through a combination of networking and educa-
tion.   Joining the International Business Council is 
the first step to adding a global scope to individual 
REALTOR® business plans.  

  

The Oregon Association of REALTORS® is currently 
the ambassador association to the country of Viet-
nam, where new real estate licensing laws were re-
cently adopted.   Vietnam was granted unconditional 
normal trade relations (NTR) status by the United 
States through a Presidential Proclamation signed by 
President Bush on December 29, 2006. (Source, U.S. 
Dept. of State).   In 2007, the Oregon Association of 
REALTORS® was named the International Ambassa-
dor Association of the Year by the National Associa-
tion of REALTORS®.    
 
For more information or to become a member of the 
International Business Council contact Jenny Pakula 
at 800/252 -9115 or jpakula@oregonrealtors.org . 

See page 6 for more information  

 

 

 

 

 

Logging in... 
 
 

 

     click here to visit site  

 

Self -Study Modules  

Page 4  

http://www.oregonrealtors.org/Education/Self_study
http://www.oregonrealtors.org/Education/Self_study
mailto:jpakula@oregonrealtors.org
http://www.oregonrealtors.org/.docs/pg/10536


 Page 5  



 

February 13, 2009 - 2nd Edition  

Capitol Connection   

  

 Protecting Homeowners and Prospective Buyers from Private Taxes  

At the request of the Oregon Association of REALTORS®, Representative Paul Holvey (D - 
Eugene), sponsored House Bill 2481  to help protect homeowners and future buyers from the 
potential threat of private transfer taxes on real estate. Specifically, this legislation would 
prohibit a private agreement to transfer real estate in lieu of future payments through a 
transfer fee. This legislation was recently referred to the House Committee on Consumer Pro-
tection, and will be scheduled for a public hearing soon. We will send out more information on 
how you can help protect Oregonôs homeowners and future buyers in your community in up-
coming editions of the Capitol Connection.  

 Mandatory Energy Audits at the Point -of -Sale  

Following an early public hearing on Senate Bill 79 , in which the Oregon REALTORS® testified 
in opposition, a work group has been convened to discuss the concept of mandatory energy 
audits. In this process, it has become clear that the city of Portland is a driving force behind 
the concept.  The Oregon REALTORS® continue to oppose the legislation for the following rea-
sons:  

  

1) The cost associated with a mandatory residential audit (typical cost ranges from $350 to 
$900 depending on the type of audit) are likely to adversely impact a number of transactions, 
especially in a tough housing market. The costs for commercial buildings are significantly 
higher ($6,000 to $8,000) and would be extremely detrimental to the commercial real estate 
market.    

  

2) The lack of qualified inspectors would delay transactions if a mandate were put in place. 
Time is money in real estate, and significant delays will likely cause more harm to Oregonôs 
housing market. A voluntary, incentive -based system would allow the state to use existing 
programs (such as USGBC, Energy Star or Earth Advantage), and would be aimed at consum-
ers who are interested in obtaining an energy audit.  

  

3) Education: Consumers must be informed of the options for energy audits that are already 
available to them. In the Portland area, Energy Trust of Oregon provides free audits for con-
sumers of NW Natural, PGE and other area utilities; however the vast majority of these con-
sumers have no idea what is available to them. Time and money would be better spent bol-
stering existing programs and providing more consumer education.  
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Since 2004 the Diversity toolkit for REALTOR® Asso-

ciations has been an essential resource for state and 

local REALTOR® associations seeking to understand, 

reach out to, partner with, and provide services to con-

sumers in todayôs increasingly diverse communities. 

the Diversity toolkit has helped associations of all sizes 

join the NATIONAL ASSOCIATON OF REALTORS® 

(NAR) in its commitment to diversifying its membership 

and welcoming professionals of different cultural back-

grounds into its leadership ranks. 

Click on Links below to visit site  

 

Download the entire Diversity Toolkit  (PDF: 1.9M), or 

visit the links below to read or download each section 

individually. 

Why a Diversity Program?   (PDF: 176K) 

Reasons for putting a diversity program at the top of 

your association's priority list. 

The National Association of REALTORS®'s Diver-

sity in Leadership Initiative  (PDF: 54K) 

Recruiting for Diversity  (PDF: 43K) 

Ways to Make the REALTOR® Governance Process 

More Inclusive  (PDF: 114K) 

New Tools  (PDF: 707K) 

Diversity Toolkit  

NAR NEWS  
 

30-Year Rates Drop to Near 5%   
Mortgage rates across the board fell this week, a welcoming 
sign to potential buyers and home owners looking to refi-
nance. 
The 30-year fixed-rate mortgage averaged 5.04 percent this 
week, a drop from last week's 5.16 percent. Last year at this 
time, the 30-year rate averaged 6.04 percent, Freddie Mac 
reports. 

Freddie Mac reported the following for other rates for the 
week: 

15-year mortgage rates: averaged 4.68 percent, down from 
last week's 4.81 percent. Last year at this time: 5.64 percent. 

¶ 5-year hybrid adjustable-rate mortgages: averaged 5.04 

percent this week, a drop from last week's 5.23 percent. Last 
year at this time: 5.37 percent 

1-year ARMs: averaged 4.8 percent, down from last week's 
4.94 percent. Last year at this time: 4.98 percent 

Mortgage rates followed bond yields lower this week as re-
cent economic reports suggest the economy is still slowing, 
which reduces the future threat of inflation," says Frank 
Nothaft, Freddie Mac's chief economist. 

Source: Freddie Mac(02/19/09) 

 

Click the Radio to Listen  

  

  

Weôre the radio show about all-things real estate with 
award-winning broadcaster Gil Gross. Itôs everything 
you need to know about your home, from buying and 
selling to improving its valueé even the current state 

of the market. 

Listen , Join , and Share  in the American Dream! 

Real Estate Radio  
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WASHINGTON, February 14, 2009  

Now that the American Recovery and Reinvestment Act has been sent to President Obama for his signature, the National Association of Real-

tors®  is looking forward to swift implementation.  

ñWe are pleased that Congress and the administration have taken prompt action to address the current economic crisis,ò said NAR President Charles 

McMillan, a broker with Coldwell Banker Residential Brokerage Dallas-Fort Worth. ñJob creation and tax cuts are going to help families recover and 

prosper, and these initiatives will help more people keep their homes and help others become homeowners.ò  ͖

An economic recovery is not possible without a housing recovery, and the legislation contains two important housing provisions championed by NAR. 

The final stimulus bill increases the first-time home buyer tax credit to $8,000 and eliminates the repayment requirement of earlier legislation.  In 

addition, the credit availability has been extended until December 1.  ͖

ñThese important provisions will help bring first-time home buyers to the market and reduce housing inventory,ò said McMillan. NAR estimates that 

the home buyer tax provisions could stimulate up to 300,000 additional home sales, helping stabilize home values and potentially preventing some 

homeowners from being ñunderwaterò on their mortgage, which can often lead to foreclosure. ͖

The bill also reinstates the 2008 higher loan limits for FHA, Fannie Mae and Freddie Mac. ñThese higher loan limits are important to make mortgages 

affordable regardless of where you live. This will also help reduce inventory and improve liquidity in the overall mortgage market,ò McMillan said.  ͖

NAR commended President Obama and Congress for including resource allocation for neighborhood stabilization efforts to help communities pur-

chase and rehabilitate foreclosed and vacant properties. This funding will protect communities across the country and preserve home values from 

further decline. Realtors® also praised the provision to help Americaôs wounded warriors who need to move or relocate.  ͖

NARôs housing policy agenda also includes better foreclosure mitigation efforts and lower interest rates for homeowners and buyers. These compo-

nents in support of a housing recovery are expected to be addressed in the coming days.  

NAR pledged to continue to work with President Obama, Congress and the regulators to make housing stabilization a key component of any federal 

recovery plans.  ͖

ñNAR will continue representing Americans who are trying to purchase a home, protect their current home or preserve investment opportunities in 

residential and commercial properties. We believe that positive steps are being taken to improve the housing market, and it is important that we keep 

moving forward with our efforts,ò McMillan said.  ͖

The National Association of RealtorsÈ, ñThe Voice for Real Estate,ò is Americaôs largest trade association, representing 1.2 million members involved 

in all aspects of the residential and commercial real estate industries. 

Information about NAR is available at www.realtor.org . This and other news releases are posted in the Web siteôs ñNews Mediaò section in the NAR 

Media Center. 

Realtors®  Advocate Quick Implementation of Stimulus 
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