
September  2009 

PRESIDENT’S CORNER  Linda Long 

Congratulations to Marnie Zoa of Fidelity National Title of Albany for being 
chosen the 2009 Affiliate of the Year! 

All of our affiliates work hard to make our Association the success it is. 
Thank you to all of you!  

September 13, 2009 begins  REALTOR® Safety week.  If you visit the  

NATIONAL ASSOCIATION OF REALTORS® website at  

www.REALTOR.org/Safety, you will find many useful articles, tips and 
handouts to share.  Donôt be lulled into thinking that ñit canôt happen to 
me.ò  We need to stay vigilant with safety. 

Our Public Relations Committee has been working hard for the Association.  
Besides placing advertising in the Mid-Valley In Business insert in the  

Albany Democrat Herald and Corvallis Gazette Times, they have started a  

radio campaign.  The radio spots are to encourage the public to use a 
REALTOR® and remind them of the $8000 tax credit. 

To listen to the radio spots and see when they are running on the air, go to 
our website, www.waor.org,  click on the Member Resources tab at the 
top, then click where it says Public Relations.  

The Giving Project is off to a great start.  Mr. Turkey made his debut at last 
monthôs general membership meeting.  Many people contributed to it. Mr. 
Turkey is willing to travel to your office in hopes of receiving more 

 donations of cash.   

If you would like to host Mr. Turkey, please call Barb at the association of-
fice at 924-9267 and check the schedule.  The story and a photo is on our 
website  www.waor.org.  He is currently at Town & Country Realty in  

Albany. 

Warm regards, 

Linda Long 

President 
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     Congratulations 

 Marnie Zoa 

Willamette Association of REALTORS® 

2009 

Affiliate of the Year 

http://www.realtor.org/Safety
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September 17, 2009 

11:30 AMð1:00 PM 

Allied Waste Boardroom 

1214 Montgomery St. SE 

Albany, OR 

Topic 

Diversity Preparing for a Broadening Market Place 

Please RSVP 

Heidi Wills 

541-704-3450 

 

 

September 15, 2009 

Adair Village Club House 

Cost $10.00 

Time: 11:15 to 1:00 PM 

 Officers & Directors Elections 

Speaker 

Varien Tilton 

Lead volunteer for the Corvallis Police Auxiliary 

Topic 

Crime Prevention/Home Security 

RSVP by email on or  before 

 September 11,  2009 

realtors@waor.org 

September General Membership Meeting WCR September Meeting 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

*from Commissioner's Bulletin June 2009 
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In an effort to give all  the 

 members of our association a 

chance to participate in this 
great fundraisings event, 
our donation collector, Mr... Tur-
key is available to visit your of-
fice for a day, a few days or a 

week. If you would like to play 
host to  Mr.Turkey, please email 
Mr. Turkey's driver Barb at the 
WAOR office. 



 

 

 

 

Your WAOR Dollars At Work 
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The Willamette Association of REALTORS® have launched an advertizing campaign to 
let the public know what we do, how important it is to work with a REALTOR®, and how 

we assist the community. We are doing both print ads and radio ads. 

Below is a copy of the print ad  

KLOO AM                
 
 
08/17/2009  5:00 AM-8:00 PM-12:00 MID 
08/21/2009  5:00 AM-8:00 PM-12:00 MID    
08/25/2009  5:00 AM-8:00 PM-12:00 MID 
08/27/2009  5:00 AM-8:00 PM-12:00 MID 
09/14/2009  5:00 AM-8:00 PM-12:00 MID 
09/18/2009  5:00 AM-8:00 PM-12:00 MID 
09/22/2009  5:00 AM-8:00 PM-12:00 MID 
09/24/2009  5:00 AM-8:00 PM-12:00 MID 
10/12/2009  5:00 AM-8:00 PM-12:00 MID 
10/16/2009  5:00 AM-8:00 PM-12:00 MID 
10/20/2009  5:00 AM-8:00 PM-12:00 MID 
10/22/2009  5:00 AM-8:00 PM-12:00 MID 
11/09/2009  5:00 AM-8:00 PM-12:00 MID 
11/13/2009  5:00 AM-8:00 PM-12:00 MID 
11/17/2009  5:00 AM-8:00 PM-12:00 MID 
11/19/2009  5:00 AM-8:00 PM-12:00 MID 
12/11/2009  5:00 AM & 8:00 PM 
  

Radio Ads Schedule 

 

 

 

 

 

 

 

 

 

To listen to the scheduled radio ads 

Click on the link below 

http://www.waor.org/content/public-relations 

Click on the arrow on each bar to play the ad 
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Say ñNoò to Tax Hikes During a Recession 

  

In the midst of a deep recession and record unem-
ployment, Oregonôs governor and legislature en-
acted $733 million in permanent increases to cor-
porate and personal income taxes.   

 President Obamaôs response to raising taxes in a 
recession? In an August 5, 2009, interview on NBC 
News, President Obama clearly stated that: ñThe 
last thing you want to do is raise taxes in the mid-
dle of a recession, because that would suck up, 
take more demand out of the economy and put 
businesses in a further hole.ò  

 Click here to see the new campaign advertisement 
featuring President Obamaôs statement against 
raising taxes in a recession. 

Time is of the essence. We need help collecting 
55,179 valid signatures in the next 5 weeks! With 
your help, we have the opportunity to send a 
strong message in opposition to the new tax in-
creases and refer this issue to Oregonôs voters. 

 Click here to sign the e-petitions!  

 CRITICAL: You are only allowed to sign each peti-
tion once (failure to follow this could invalidate 
your signature). If you have already signed the pe-
titions, you can help by sharing the petitions elec-
tronically with your friends and family and encour-
aging them to join you in opposing the new, per-
manent tax increases.   

 To see why the Oregon REALTORS® oppose the 
tax measures, click here!  

 If you are interested in volunteering and getting 
more involved in this effort (which we certainly 
welcome!), please get in touch with Oregonians 
Against Job-Killing Taxes to make sure that you 
are complying with the rules and regulations. Any 
violation of the rules places the campaign at legal 
risk, and also jeopardizes any signatures gathered 
by Oregonôs REALTORSÈ. 

 FOR MORE INFORMATION REGARDING THE CAM-
PAIGN VISIT:  
Oregonians Against Job-Killing Taxes 

www.StopJobKillingTaxes.com  

 Information courtesy of OAR August 2009 

 

Oregon Tax Hikes 

OAR Online Education Opportunity 

 

  

Association Rolls out new Online Education Program! 
 

  

Corporate Minimum and Personal  

Income Tax Petitions  

Due to new, stringent regulations and reporting 
requirements relating to signature gathering ef-
forts to refer recently passed tax measures to 
Oregonôs voters, the Oregon Association of 
REALTORS® urges caution and asks that mem-
bers simply sign the e-petitions and share the e-
petitions electronically with their friends and 
family. 
  

If local members are interested in volunteering and getting 

involved beyond this electronic campaign, please contact Paul 

Rainey at 800-252-9115 or 

prainey@oregonrealtors.org  to make sure that 
they are complying with the campaign rules, 
regulations and reporting requirements neces-
sary for in-kind contributions. Any violation of 
the rules places the campaign at legal risk, and 
also jeopardizes any signatures gathered by 
Oregonôs REALTORSÈ.  

 Information courtesy of OAR August 2009 

As the Real Estate world continues to evolve, we 
understand the importance of providing you with 
excellent education and we recognize the grow-
ing demand for CE in an on-line format. To this 
end, we are proud to introduce a new partnership 
with The CE Shop to provide CE training in an 
easy to use on-line format. 

 

http://takeaction.realtoractioncenter.com/ct/a7v1Jen1hEZH/
http://takeaction.realtoractioncenter.com/ct/a1v1Jen1hEZY/
http://takeaction.realtoractioncenter.com/ct/qpv1Jen1hEZR/
http://takeaction.realtoractioncenter.com/ct/adv1Jen1hEZT/
http://oregonrealtors.theceshop.com/
http://oregonrealtors.theceshop.com/
mailto:prainey@oregonrealtors.org


 

 

 

The Oregon Association of REALTORS® is seeking vol-
unteers to serve on Committees in 2010.  If you know 
of members in your area who are interested in serving, 
please pass this information along to them.  We will 
make a general announcement to the membership in 
the next e-News.  
We are looking for members to volunteer on these committees:  

Key Committees 
Government Affairs, 
Political Affairs, Business Issues,  
Professional Development  
Special Committees:         
REALTOR® of the Year, Elections, 
 Professional Standards,  
Issues Mobilization, Legal Action,  
ORPAC Trustees, Scholarship Trust  
E-mail your contact information and interest area to 
Gloria at: gsherrill@oregonrealtors.org, by September 
11. 
 Information courtesy of OAR August 2009 

 

Free myBranch Services include banking online or by phone 

 24-hours a day, myAlerts, electronic statements, and more* 

MasterCard® Debit Card and Checks with the REALTOR® 
Logo 

 Overdraft Protection 

NAR'S ONLINE GREEN DESIGNATION COM-
MERCIAL ELECTIVE COURSE COMING SOON  

The commercial elective for NAR's Green Desig-
nation takes a look at sustainable strategies, 
practices, and considerations in commercial real 
estate. The course helps students understand 
brokers' specific roles in guiding clients and cus-
tomers in the sale or acquisition of sustainable 
property or property with sustainable features. 
Click here to be notified when the online course 
launches! Read more... 
http://www.realtor.org/narlservredirect.nsf/pa
ges/NT0000142A?OpenDocument&WT.mc_id=L
S081909&CAT=Educ  

                                                              

  Page 5 

NAR Green Designation 

Seeking 2010 Volunteers  

As the Real Estate world continues to evolve, we 
understand the importance of providing you with 
excellent education and we recognize the growing 
demand for CE in an on-line format. To this end, 
we are proud to introduce a new partnership with 
The CE Shop to provide CE training in an easy to 
use on-line format. 

 On August 20, 2009, Freddie Mac confirmed in 

writing that its servicers are not allowed to rene-
gotiate short sales commissions. According to the 
policy, as a condition of the servicer's acceptance 
of a short sale offer, servicers cannot renegotiate 
the sales commission below the amount agreed to 
by the real estate broker and the seller/borrower. 
However, if the negotiated commission exceeds 6 
percent, servicers are required to limit it to 6 per-
cent. This Freddie Mac policy is consistent with 
Fannie Mae's policy. 
NAR has asked Freddie Mac to establish an appeals 
process for cases when servicers refuse to comply 
with Freddie Mac's policy. 
 
Freddie Mac Single-Family Seller/Servicer Guide 
Bulletin 2009-22 (August 20, 2009) > 
Fannie Mae Short Sales Commissions Policy and 
Appeals Process > 
NAR's Short Sales Website > 
Contacts: Jeff Lischer, 202-383-1117  
Tony Hutchinson, 202-383-1120  

Information courtesy of NAR August 20, 2009 

Conventional Residential Lending Report 

Created for REALTORS®, REALTORS® Federal Credit Union 

 offers its members real value in the form of fewer fees,  

competitive loan rates and great dividends on savings and  

investments.  As a new partner in NARôs REALTOR Benefits®  

Program, you can trust that your credit union is friendly  

to REALTORS®! 

NAR members can now enjoy eChecking that gives more and  

takes less (honest). 

eChecking from REALTORS® FCU offers 

 No Monthly Service Fee and No Minimum Balance Requirement 

 Free ATM transactions at thousands of CO-OP Network® 

 and CU24 Network® ATMs nationwide 

 Free Check Deposits Using a Scanner with myDeposit* 

 Easy Money Transfers Between REALTORS® FCU and Other Finan 

cial Institutions with myTransfers 

Free myBills Online Bill Pay to Help You Spend Less Time Paying  

Bills and More Time on What Matters Most* 

 

REALTORS® Federal Credit Union  

mailto:gsherrill@oregonrealtors.org
http://go-to.realtor.org/r/269UBM/ZGWXP/UXW1I/UC6DR/MPJUP/CM/h
http://www.realtor.org/narlservredirect.nsf/pages/NT0000142A?OpenDocument&WT.mc_id=LS081909&CAT=Educ
http://www.realtor.org/narlservredirect.nsf/pages/NT0000142A?OpenDocument&WT.mc_id=LS081909&CAT=Educ
http://www.realtor.org/narlservredirect.nsf/pages/NT0000142A?OpenDocument&WT.mc_id=LS081909&CAT=Educ
http://www.realtor.org/narlservredirect.nsf/pages/NT0000142A?OpenDocument&WT.mc_id=LS081909&CAT=Educ
http://www.realtor.org/narlservredirect.nsf/pages/NT0000142A?OpenDocument&WT.mc_id=LS081909&CAT=Educ
http://www.realtor.org/narlservredirect.nsf/pages/NT0000142A?OpenDocument&WT.mc_id=LS081909&CAT=Educ
http://go-to.realtor.org/r/PRZD9H/5VEC3/UXW1I/TOFSL/L3935/HK/h/
http://go-to.realtor.org/r/PRZD9H/5VEC3/UXW1I/TOFSL/L3935/HK/h/
http://go-to.realtor.org/r/PRZD9H/5VEC3/UXW1I/TOFSL/ZVGVN/HK/h/
http://go-to.realtor.org/r/PRZD9H/5VEC3/UXW1I/TOFSL/ZVGVN/HK/h/
http://go-to.realtor.org/r/PRZD9H/5VEC3/UXW1I/TOFSL/SBPBQ/HK/h/
mailto:jlischer@realtors.org
mailto:THutchinson@realtors.org


Fair Housing Focus:  Seven Deadly Sins 
By Jo Becker, Education/Outreach Specialist, Fair Housing Council of Oregon 

 
Following is a whimsical yet none-the-less hard hitting segment of an article by Nadeen Green, an attorney who has spoken on fair hous-
ing topics to residential rental audiences across the country since the Fair Housing Amendments Actôs inception in 1989.   
 
Here at the Fair Housing Council (FHCO) we make ourselves available to those who feel their fair housing rights have been violated, as 
well as to those with fair housing questions, including housing providers!  If you have questions call our free Hotline at 800/424-3247. 
 

The premise of the Fair Housing Act is simpleéñno person shall be subjected to discrimination because of protected class status in the 
sale, rental, or advertising of dwellings.ò  Nonetheless, there are those out there who donôt care about, or donôt know about, fair housing 

law, and the result is that the same sins continue to be committed.  These sins may not kill you, but these sins could signif icantly impact 
or even wipe out your businesséand thatôs deadly, indeed. 

 

Builders and developers continue to build without regard to the Fair Housing Actôs construction and design requirements.  So our indus-
try is regularly being sued, and the price tags in these cases for settlement and retrofit are in some cases in the millions of dollars.  Build 
right is the message here! 

 

Yes, children may live upstairs!  This is not a complicated concept, yet again and again housing providers pay tens of thousands of dollars 
for restricting access to families with children to upstairs units.  And while we are on the subject of children, yes, boys and girls may 
share a bedroom.   

 
Pictures of people are a great way to promote communities, but ñif human models are used in display advertising campaigns, the models 
should be clearly definable as reasonably representing majority and minority groups in the metropolitan areaò.  Ad campaigns with pic-
tures depicting whites only have resulted in fines of thousands if not millions of dollars because of the ñchilling effectò that this type of 
advertising has on others (i.e. non-whites).   <NOTE:  And for those of you with senior housing communities, a headôs up ï this law ap-

plies to you, too!  Do your brochures and websites have only active, healthy looking seniors?  Do those pictures tend to show people of 
one race, or genderé?> 

 
Sex.  With regular frequency, certain landlords make rental or maintenance contingent upon sexual favors coerced from residents.  You 

donôt need me to tell you this is wrong. 

 
A service animal is not a pet!  Ergo (I love using that word!), your pet restrictions, policies, and pet deposits / pet fees / pet rent do not 

apply.  Keep in mind that service animals include both ones that assist those with physical disabilities (i.e. service or ñworkingò animals) 
as well as ones that assist those with mental or emotional disabilities (i.e. companion, assistance, therapy animals, etc.).  <NOTE:  The 
Americans with Disability Actôs (ADA) rules and definitions of service animals for public places specifically differs from that of the federal 
Fair Housing Act.  Also, you cannot get around the no pet fee / deposit issue by simply charging a disabled individual with a service ani-
mal a higher security or cleaning charge ï thatôs the same thing folks!  Donôt do it.> 

 
Now, there is one more sin that I would be remiss in not including.  That is a sin of omissioné  the omission of fair housing education for 
new staff and refresher training for established staff.  Please, please, please, if you are the ñbossò make this education and training hap-

pen (and attend it yourself); and, please, please, please, if you are not the boss, ask to be provided with ways to learn what to do and 
what not to do.  This is so important, and protects not only our industry but also those who come to us seeking what is legally theirs - a 
fair housing opportunity.   

 

 

At the Fair Housing Council we routinely provide training and speakers for public and private functions.  Your company or organization 
could even arrange for a historic tour of housing discrimination sites as a moving and educational learning experience.  Visit us at 
FHCO.org for more information. 

 

Qs about your rights and responsibilities under fair housing laws? 
Visit FHCO.org or call 1-800-424-3247 Ext. 2. 

 
Qs about this article?  Want to schedule an in-office fair housing training program or speaker for corporate or association 
functions? 

Contact Jo Becker at jbecker@FHCO.org or 503/453-4016. 

 

This article brought to you by the Fair Housing Council; a non-profit serving the state of Oregon and SW Washington.  Learn more and / or sign up for 

our free, periodic newsletter at FHCO.org.  òFair Housing Focusó is written by Nadeen Green, Senior Counsel with For Rent Media SolutionsÊ.  The 

information contained in this article is not to be considered legal advice, and the author and For Rent Media Solutions strongly suggest that you consult 

with your own counsel as to any fair housing questions or problems you may have. 
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REALTOR® University Webinar Summit  

Short Sales Basics 

Short Sales: Finding Income in a Tough Market Webinar , (National Association of REALTORS®, Mar. 2009). 

Short sale & REOs circa 2009 , (California Real Estate Magazine, Mar. 2009). 

Short sales: the new wild west , (REALTOR® Magazine, Mar. 2009). 

What to do when the sales price leaves you short , (REALTOR® Magazine, 2009). 

eBooks.realtor.org 

The following ebooks and digital audiobooks are available to NAR members: 

Make money in short -sale foreclosures  (Adobe eReader) 

 

Don't miss this opportunity to educate yourself for FREE! Through NAR's "Right Tools, Right Now" 

initiative, REALTOR® University is offering a FREE, daylong Webinar Summit on Sept. 22. 

We've lined up leading experts to present timely topics to assist you with succeeding in today's 

market:Time: 11am EST 

Title: The 2010 Economic Forecast and How YOU Can Prosper in the New Marketplace 

Presenter: John Tucillo 

Summary: In this information-packed, one-hour session, leading economist John Tuccillo will 

share his forecast for 2010 and the emerging trends that will greatly affect the real estate indus-

try and the way we do business. 

Sign up now > 

   TOOLS  YOU CAN USE      
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Field Guide to Short Sales  
Learn the basics and benefits of conducting short sales in this market and how to give a short sales 
seminar. Read tips on working with banks and clients during the complex process. Get the latest 

information from NAR, articles, books and eBooks.  

 

Right Tools, Right Now - FREE August Articles & Information 

Enjoy valuable FREE August offers including the "Field Guide to Creating Effective Classified Advertisements", which 
provides information on the advertising, legal concerns and the relevancy of classified ads in today's market and 
"Remodeling Magazine's 2009 Cost vs. Value Survey", a study on how maintenance-related projects and moderately 
priced upgrades are providing stable paybacks. New tools are added every month so check back often 

! Read more... 
http://www.realtor.org/prodser.nsf/RightTools/EducationalToolsPublications?OpenDocument&wt.mc
_id=RT0060&WT.mc_id=LS081909&CAT=Educ 

https://realtors.webex.com/ec0600l/eventcenter/recording/recordAction.do?theAction=poprecord&actname=%2Feventcenter%2Fframe%2Fg.do&apiname=lsr.php&renewticket=0&renewticket=0&actappname=ec0600l&entappname=url0106l&needFilter=false&&isurlact=true&entactname=%2
http://www.car.org/newsstand/crem/current-issue/march2009/shortsandreoscirca2009/
http://www.realtor.org/rmosales_and_marketing/articles/2009/0903_shortsales_wildwest
http://www.realtor.org/rmosales_and_marketing/handoutsforcustomers/handouts/shortsales_sellers
http://ebooks.realtor.org/8161D7E5-4CB0-4724-9F27-20B31B7ACF29/10/330/en/ContentDetails.htm?ID=54E5181F-5A54-499D-B1C0-791B02B42240
https://www2.gotomeeting.com/register/926136170
http://www.realtor.org/library_secured/library/fg335
http://www.realtor.org/library_secured/library/fg335
http://www.realtor.org/prodser.nsf/RightTools/EducationalToolsPublications?OpenDocument&wt.mc_id=RT0060&WT.mc_id=LS081909&CAT=Educ
http://www.realtor.org/prodser.nsf/RightTools/EducationalToolsPublications?OpenDocument&wt.mc_id=RT0060&WT.mc_id=LS081909&CAT=Educ
http://www.realtor.org/prodser.nsf/RightTools/EducationalToolsPublications?OpenDocument&wt.mc_id=RT0060&WT.mc_id=LS081909&CAT=Educ
http://www.realtor.org/prodser.nsf/RightTools/EducationalToolsPublications?OpenDocument&wt.mc_id=RT0060&WT.mc_id=LS081909&CAT=Educ

